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Take Steps in the Right Direction
to Protect Your Loved Ones
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Five keys to an ideal life
insurance plan

Life as we know is filled with
uncertainties. You can never be too
sure of what the future may hold.
What happens if you become the
victim of unexpected misfortunes

like contracting a critical iliness? Or
meeting an accident that leaves you
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with a severe or even permanent
disability? What would be the
consequences if you pass away
suddenly?

Immediately, life insurance comes
to mind.

Life insurance works like a tool
you can use to mitigate the risk of
putting yourself and your loved ones
in a financial turmoil, should the
unexpected occur. Its benefits are not
just immediate, but they work for the
long term and even years after you
pass away, so that your family can
count on it.

However, there is no ‘one-size-
fits-all' policy. The market is generally
filed with a wide array of life
insurance products to choose from,
finding the ‘right' one can be a mind
boggling process for many of us.
Let's explore some factors you should
consider before signing the papers.

1. Your insurance needs

Everyone has different financial needs

and goals. Therefore, there is no rule

of thumb that can tell you exactly

what life insurance products to buy.
Firstly, you should set your

financial objectives of buying

an insurance straight. Is your life

insurance plan supposed to help

you save? Is it supposed to protect

you and your family from financial

stress in the event of critical illness

or disability? How much coverage

would be adequate in such
circumstances? Are you looking to
put aside money for your child's
education? Are you planning to save
up enough to support your preferred
lifestyle upon retirement?

The amount of benefits you need
depends on several aspects, such
as the number of dependants you
have, if you have any existing debfts
or mortgages that you have to pay
for, or even the standard of living you
want your family to maintain when
you are no longer able to contribute
to the household income. While all
of your needs are important, it may
not be possible to have a policy
that satisfies all of them and still be
affordable. Thus, you should prioritise
your needs.

2.The fact-find

It is not easy at all to narrow down the
most appropriate plan for you. That

is why it is imperative to go through a
fact-find process with your financial
advisor. A fact-find is a personal
financial health assessment that helps
your financial advisor fo assess your
needs, goals and financial situation.

It guides you to the most appropriate
life insurance product based on an
objective evaluation.

Bear in mind that you will need to
reveal certain personal information to
your financial advisor - for instance,
your monthly income, assets and
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marital status, amongst many others.
It is important to be completely open
and honest about your personal
information as it will ensure the
recommended life insurance plan
have every aspect covered, leaving
no gaps.

With professional advice from
a financial advisor, you can be
assured that in time of need, you
will be adequately covered by an
appropriate life insurance plan.

3.The amount of premiums

Life insurance is a life-long
commitment. Before you buy a life
insurance policy, be sure you can
afford the premiums. If you cannot
afford the premiums for the long haul,
you may have to terminate the policy
midway, and this will only result in

the loss of valuable benefits that you
have accumulated over time. The
payout you receive may be less than
the total premiums you would have
paid over the period of time.

Bear in mind that you must be
able to make a long term financial
commitment to your life insurance
plan to reap the benefits it offers. If
you face a certain situation that does
not allow you to continue paying
for your policy premiums, always
consult a financial advisor to find out
the available solutions he can offer.
Choosing to terminate your policy
before it matures should only be done
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after a thorough deliberation and as
the very last resort.

4. Reviewing of your policy

Now, you have chosen and decided
fo buy an insurance policy at last,
but this should not be the end of
your relationship with your financial
advisor. It is essential that you review
your policy with your advisor at least
once a year as a routine assessment.
It is also a good idea to arrange an
appointment with your advisor when
you are experiencing a major change
in life - for instance, a change of job,
marital status, or having additional
dependants. It will put your mind

at ease to know your policy stays
relevant in terms of meeting your
financial needs and goals.

5. Your existing policy

In most situations, it is not advisable
to terminate or replace your current
policy as it may incur additional fees

and valuable benefits that came
with the plan may also be lost. Take
your time to consider all the various
factors carefully before you make
any decision. You do not want to lose
the policy in haste as there may be
dire implications. Upon termination of
the insurance plan, you may never
get another one with similar benefits
again, simply because of a shift in
age group or health conditions. In
such cases, you could end up paying
higher premiums or may be excluded
from certain coverage.

Rather than replacing your
current policy, consider attaching
policy riders to enhance your
life insurance plan. A ‘rider’ is a
modification to an existing insurance
policy that provides additional
coverage and benefits. For instance,
a family income rider ensures your
loved ones to continue receiving your
monthly income should you meet an
early demise.
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LIFE IS WORTH PROTECTING. INVEST IN IT.

This public education inifiative is brought fo you by the Life Insurance Association.
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